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“2016: Marginally better prospects” Credit Guarantee  

Justin (JJ) Jacobs, Senior Manager – African Trade Credit and Moosa Jooma, Senior Manager: Trade Credit Export

2
015 has been a shock to everyone,” says JJ 
Jacobs, Senior Manager – African Trade Credit for 
Credit Guarantee. “But based on projected growth 
in Africa we envisage marginally better prospects 

for South Africa for 2016.”

On Africa, Jacobs points out that in doing business in 
Africa in 2016, one needs to be cognisant of a number of 
factors, notably: that the International Monetary Fund 
(IMF) recently downgraded African growth to be below 4%. 
In addition, dynamic variables will always play a role in the 
various countries throughout any given year, including 
elections. As a result political scenarios will vary 
considerably from time to time and are difficult to predict. 

An additional positive factor for Africa is the announcement 
by the President of the African Development Bank, 
Akinwumi Adesina, that he aims to eliminate Africa’s energy 
deficit by 2025 by mobilising $55 billion of investment.

Following the Mutual and Federal Group’s acquisition of an 
additional 33.6% stake in Credit Guarantee Insurance 
Corporation of Africa Limited (CGIC) in August 2015, 
increasing the Group’s total holding in CGIC to 86.1%, 
Credit Guarantee is now poised to significantly expand its 
operations in the rest of Africa through both acquisitions 
and organic growth, increasing the size of its sales forces 
and innovative product development. “Old Mutual has an 
active presence in 11 African countries,” says Moosa 
Jooma, Senior Manager: Trade Credit Export at Credit 
Guarantee. “This enables us to operate in those countries 
with immediate effect using their licence facilities.”

Regarding infrastructure and construction partnerships in 
Africa, CGIC as an insurer stands as one of the primary 
prerequisite pillars necessary for any project, made up of 
project manager or main contractor; bank; insurer; and 
investor. APA Africa, who facilitate projects throughout 
Africa and also provide a channel for establishment of 
public / private partnerships (PPPs), have CGIC as 
preferred supplier.

CGIC also has a good relationship with Ecobank 
Transnational Incorporated (ETI) , the leading pan-African 
commercial bank operating in 36 countries across the 
continent, more than any other bank in the world, and in 
which Nedbank has shares. Ecobank provides wholesale, 
retail, investment and transactional banking services to 
governments, financial institutions, multinationals, local 
companies, SMEs and individuals – all supported by an 

Integrated IT platform operated by eProcess, the group’s 
technology subsidiary.

Guidelines and advice on going into Africa
Jooma has the following advice for companies wanting to 
set up operations in Africa:

always afford the necessary respect, never be arrogant;•	
partner with local business and build trust; as with   •	

 CGIC, install skills transfer programmes whenever possible;
mutual respect is crucial;•	
undertake detailed prior research.•	

“No African country is the same,” says Jooma. “In the old 
adage - Africa is not for sissies – so roll up your sleeves 
and get involved with local scenarios, communities and 
business expectations. Be appreciative of the way they do 
business and you will succeed.”  ■

Justin (JJ) Jacobs, Senior Manager – African Trade Credit

“

Every year SA Builder invites captains of the  
construction industry and related sectors to  
participate in an objective outlook of  
anticipated operating conditions and  
initiatives for the building and construction  
industry for the forthcoming year.

These are their views for 2016.

Moosa Jooma, Senior Manager: Trade Credit Export

ELB launches new crushing and  
screening equipment

E
LB Equipment recently launched its new range of 
ultra-efficient crushers and screens at a function at 
its head office in Boksburg. 

Manufactured by Powerscreen, this range of machines is 
designed to maximise output within tight confines. The 
machines are ideally suited for on-site concrete batching 
plants, readymix and road construction applications. 

The Trakpactor 260 impact crusher in combination with 
Warrior 600 screen is able to punch well above its weight 
despite the system’s small footprint.

Powerscreen recently celebrated 20 years in the southern 
African industry in partnership with its long time local 
distributor ELB Equipment. “With an ever growing range to 
service a number of new markets we believe that we have 
a stronger proposition for the southern African market than 
ever before,” says  Gemma McCallan, marketing executive 
of Powerscreen.

“Equipment like the new Trakpactor 260 and Warrior 600 
have the potential to open up the market for smaller 
operations such as small-scale quarries, recyclers, and 
demolishers who will have the benefit of higher output 
mobile equipment without the need for much space. 

“For example, the Warrior 600 is the most compact mobile 
screen on the market and can easily be shipped in a single 
20ft container. In combination with the Trakpactor 260 the 
duo have an aggressive action and fast throughput of over 
200 tons per hour that enables them to compete with 
much bigger and bulkier machines,” says Gemma.

Pierre Nel, divisional director of ELB Equipment, says the 
entire range of machines from Powerscreen offers great 
potential for growth in a wide range of industries. The 
machines are versatile and efficient and most important 
are backed-up around the clock by ELB Equipments’ team 
of service and field service staff. ■
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Masimong Group to acquire controlling 
interest in Liviero

T
ransaction agreements have been signed for the 
black-owned Masimong Group – which is led by the 
SA Chamber of Mines’ president Mike Teke – to 
acquire a 51% interest in the Liviero Group, South 

Africa’s largest privately owned construction, civil 
engineering and contract mining business, for an 
undisclosed sum.
 
Teke, who is chairman of the Masimong Group, says that 
the deal remains conditional on the receipt of Competition 
Commission approval only. Commenting on Masimong’s 
rationale for this transaction, he states: “Our acquisition of 
a controlling share in Liviero gives us direct exposure to a 
well-established business that has the size and scale to 
play a key role in critical growth sectors of the South 
African economy. It also supports our strategic goal to 
become a major black industrial player in South Africa.”
 
Liviero Group CEO Neil Cloete says that the agreement 
represents the beginning of an exciting new era for the 
31-year-old Liviero Group. “With Masimong’s acquisition of 
a majority stake in Liviero, the company will become the 
country’s largest black-controlled multi-disciplinary 
contractor,” he states. “Masimong brings varied expertise, 
energy, opportunities and a compelling shared vision to 
take the Liviero Group to the next level. Along with 
enhanced opportunities to contribute to crucial 
infrastructure development projects, and the achievement 
of South Africa’s economic and social development goals, 

we will enjoy a stronger and more sustainable position in 
the market, for the benefit of all of our stakeholders, 
including our employees, clients, suppliers and unions,”  
he concludes. ■

Liviero Group chairman Luca Liviero (left) and Mike Teke,  
chairman of the Masimong Group, which is to acquire a controlling 

interest in multi-disciplinary contractor Liviero

ELB’s Warrior 600 crusher and screen in action
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“Lacklustre growth anticipated for the 
construction industry” Jason Muscat, Senior Industry Analyst, FNB

“2016: a tougher industry for smaller 
players” Frans Pienaar, Chairman, Inyatsi Construction

“2016 will demand unconventional,  
cutting-edge leadership” Johan Smit, Managing Director of RMD Kwikform

2
015 was a difficult year for the construction industry, 
which registered quarter-on-quarter GDP growth of 
just 0.8% and 0.2% in the first and second quarters 
respectively. 

Headwinds faced by the construction industry in 2015 
were many and varied. The mining sector, a material  
driver of construction activity, continued to reel after the 
2014 platinum industry strike and later signs of faltering 
Chinese growth caused commodity prices to plunge 
forcing miners to delay capital expenditure and put mines 
on care and maintenance. 

In addition, the manufacturing sector was hobbled by 
labour and electricity disruptions with many factories 
running well below capacity, and investment from the public 
sector remained subdued due to funding constraints. 
While we do not expect economic conditions to deteriorate 
further in 2016, we anticipate that 2016 will be another 
year of lacklustre growth for the construction industry.
Our outlook for 2016 is based on several assumptions:

Firstly, Chinese economic growth should remain   •	
 subdued as it rebalances from being investment and  
 production driven, to consumption and services orientated. 

Secondly, the local    •	
 manufacturing sector will  
 again confront issues of  
 labour and electricity   
 constraints, although   
 unlikely to the extent   
 experienced in 2015. 

Thirdly, National Treasury  •	
 is under pressure from   
 ratings agencies to    
 contain expenditure, and  
 any large infrastructure   
 projects are likely to be   
 downscaled or deferred.

Finally, rising interest rates (albeit in very gradual and  •	
 modest increments) will possibly curtail some of the  
 momentum in the affordable housing market.

With the domestic economy set to deliver another year  
of sub-trend growth in 2016 and business confidence  
likely to remain subdued, the year ahead looks to be very 
similar to 2014 and 2015. It could be worse, but should  
be a lot better.  ■

A
ccording to a recent report by 
PricewaterhouseCoopers (PwC), infrastructure 
spending in Africa is estimated to grow from 
US$70 billion in 2014 to US$180 billion per 

annum by 2025. Planned spending on infrastructure,  
for both new projects and the refurbishment of assets,  
is expected to increase by more than 25% from the  
previous year. 

One of the trends we expect in the construction industry in 
2016 is that the general industry will get tougher, with a 
major rationalisation starting throughout the industry, which 
will lead to poor results and below-market expectations. 
The major players are expected to lose their grip on the 
industry, but this in turn will create an opportunity for more 
flexible smaller players.

Inyatsi Construction is preparing for these trends by 
shifting its focus to diversifying markets and products. This 
means that we not only have to diversify risk from clients, 
but also currencies and product types. We believe 
flexibility and quick responses to client adjustments and 
requirements, are key to surviving in the market.

The slow rate of economic growth will sustain the pressure 
on the industry and the slower than anticipated roll-out of 
government’s capital expenditure will aggravate this, 
causing more companies to focus on international markets.

These trends will cause more pressure on construction 
companies and continued constrained results of listed 
entities. The change in focus to international markets, on 
the other hand, will not only cause the loss of skills, but 
will reduce employment opportunities in the regional 
market as the drivers behind these businesses will be 
focused elsewhere.

If, for example, a company becomes more profitable by 
doing work in Australia, it will build its future and the future 
of its key skills in that market and not in Africa. We know 
that society follows the path of least resistance and 
migration is inevitable to where it is easier to find work.

These trends will therefore not impact positively on profit 
margins. As skills are lost and markets become more 
competitive, margin squeeze becomes inevitable. Moving 
into new markets brings companies into contact with new 
and foreign risks where mistakes are expensive.

However, we expect more projects for sub-Saharan Africa 
in 2016 compared to the past two years, because Africa is 
only scratching the surface of the real value on the 
continent. Growth across Africa will exceed growth in the 
rest of the world significantly for years to come.

Studies show expected growth in infrastructure spend in 
sub-Saharan Africa is significant at around 10% per annum 
until 2025. South Africa and Nigeria have the most 
ambitious infrastructure programmes and together make 
up almost 60 % of the spend across sub-Saharan Africa. 
Kenya is the third largest in planned spend. As with most 

of sub-Saharan Africa, energy is a focal area for 
investments in West Africa, as the region remains in the 
grip of a prolonged power crisis.

In addition, there appears to be a renewed enthusiasm 
among leaders and civil society on the continent to 
improve the situation in Africa. We must remember that the 
success of expanding industrialisation and regional trade 
to drive inclusive growth depends largely on infrastructure, 
which offers tremendous opportunities for businesses. 
With expectations, optimism and willingness among 
stakeholders to embrace new ideas and partners at a high 
point, the investment climate is positive.

We expect continued and intensive construction activity in 
2016 because Africa is the growth node of the world for 
the next few decades. Growth is usually preceded by 
construction activity, but each unique country is at different 
stages of development and has different needs regarding 
infrastructure delivery. It is therefore important to take note 
of the drivers for success, current thinking and challenges 
stakeholders are experiencing within the region.  ■

A
dverse conditions accelerate learning, thus it 
comes as no surprise that 2015 offered a steep 
learning curve to the construction industry.  
These challenging economic conditions provide 

opportunity to vigilantly manage operating cost and 
acquire new business skills. In so doing we will protect  
our people, our shareholders’ investments and ultimately 
our businesses against the harshness of depressed 
economic environments.

In 2015 the South African construction industry also 
suffered two momentous incidents, namely the allegations 
of price fixing during the 2010 World Cup tendering, and 
the tragic collapse of the temporary works over the M1 
highway. Valuable lessons were learnt and a renewed 
focus on safety, engineering, construction process and 
corporate governance amongst others are some of the 
spin-offs derived from the integrity of the way in which 
these challenges were managed. 

2016
Although a slow recovery is expected during the second 
half of 2016, the sector will remain dependent on 
government spend, despite increased activity from the 
private sector. This, together with a further deterioration in 
terms of the construction sector’s contribution to national 
GDP, will continue to adversely affect the industry, 

particularly the civil 
construction sector. 

The positive economic 
growth in the Western Cape 
offers some consolation as it 
may even surpass Kwazulu-
Natal as the fastest growing 
province during 2016. 
Gauteng, however, is likely 
to remain sensitive to a 
slow-down in State 
spending, labour unrest and 
a shortage of major projects 
in the province. 

While driving the bottom line through growth remains  
the main objective, the importance of cost control  
should not be under-estimated. Prudent and responsible 
leadership will have to be exercised to prevent  
drastic reactive measures that may hurt rather than  
benefit organisations.

We expect 2016 to afford business leaders the opportunity 
to exercise unconventional, cutting-edge leadership in 
order to successfully navigate through a period of slow 
economic recovery.  ■
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“Huge opportunity in 2016” 

Nico Louw, Managing Director, Renico Group of Companies

“Significant opportunities in SADC” 

Dirk Meyer, Managing Director, Corobrik 

“PPC is well positioned to respond  
to growth” Rob Rein, Executive: Group Sales and Marketing, PPC Ltd

T
here are tough times ahead with cash being a 
scarce commodity and with the extension of credit 
drying up. This will place huge pressures on 
consumers who use debt to fund basic necessities 

such as food, clothing, schooling and so on. I am of the 
opinion that South Africa is probably already in a full blown 
recession, but no economist can admit this because we 
can simply not afford the consequences.

As can be seen in Dubai and other Emirate States, 
development and growth follow close on the heels of 
infrastructure investment. In South Africa, due to the slow 
roll-out of the NDP, we cannot expect much development 
to happen. The limited electrical capacity and drastically 
increased cost of power has resulted in a number of large 
scale developments being cancelled or down scaled. Even 
some huge businesses employing thousands have either 
retrenched, or reduced staff to curb the cost of power, or 
the lack thereof.

The lack of skills, in some cases very basic skills, is 
becoming a great challenge in day-to-day business. As 
Government has closed all trade schools and nursing 
training facilities, and are not nurturing skills training, or 

even incentivising training - we will soon end up with a 
generation of unskilled, unqualified people.

Notwithstanding these challenges Renico has, over the 
last 17 years, built a reputation in the building industry as 
one of the most exciting, innovative and forward thinking 
construction companies operating in South Africa, and we 
see huge opportunity ahead of us in 2016.  ■

C
orobrik believes further developments in South 
Africa’s affordable housing market and investments 
in social infrastructure are the key to positive 
prospects for 2016.

This will enable the company to add to the value of South 
Africa’s infrastructure stock and consumer investment at 
the entry housing level. 

The country is experiencing growth in construction of homes 
between R500 000 and R2 million targeting the emerging 
middle-class. This is the townhouse market that virtually 
disappeared in 2008 and now is making a comeback. 

Recent government housing initiatives are aimed at 
boosting delivery which signals an opportunity for growth 
and market penetration for Corobrik.

During 2015 the company grew both its volumes and 
profits, albeit in single digits, at a time when competitors 
were backsliding. 

The Gauteng and Eastern Cape Governments have been 
building schools and indications are that KwaZulu-Natal is 
coming to the fore with its school infrastructure 
development initiatives. This bodes well for the coming 

year as the company 
supplies a significant share 
of South Africa’s 
Government’s social 
infrastructure programmes 
from schools to hospitals 
and clinics.

On environmental issues, 
we have almost concluded 
our ISO 14001 
Environmental management 
certification programme and 
the company is now aiming 
for the safety, health, 
environment and quality 
integrated ISO 18000 
management system 
certification. Currently three Corobrik factories have 
already achieved ISO 18000 certification and management 
is rolling out the project across the remaining 12 factories. 

While growth within South Africa will have to be fought for, 
there is a considerable variety of opportunity available in the 
Southern African Development Community (SADC) countries. 
Corobrik currently supplies into these markets and we will be 
pursuing further sales growth in these countries.  ■

Africa
As Africa’s economic growth trajectory continues, the 
critical need for infrastructure development mirrors this 
path. Across the continent, countries are working towards 
this goal, as evidenced by the net worth of mega projects 
growing by 46% in 2014 alone (Deloitte). Mega projects 
require mega resources, however, including construction 
materials such as cement. 
With ongoing infrastructure investment and development 
as well as strong private consumption, the IMF projects 
that countries such as Democratic Republic of the Congo, 
Ethiopia, Mozambique and Tanzania will register growth of 
some 7% this year and next. 

South Africa
The IMF’s growth forecast for 2016 is 1,3%. However the 
Bureau for Economic Research forecasts that, for the 
period 2016 to 2020, cement demand growth will continue 
to outpace GDP. Over this period, an additional 1,8 million 
tons of cement will be required to meet forecast demand. 
Specifically, by 2020, demand in cement of 15 to 16 million 
tons is anticipated.

PPC’s strategy remains focused on becoming an African 
major and then a global major – creating alternate income 
streams and reducing our risk by extending our footprint to 
the rest of the continent where we are increasingly focused 
on creating a lucrative portfolio of assets in different 
geographies that will ensure steady returns for our 

shareholders. These are the marks of a proudly African 
company working to become a world-class provider of 
materials and solutions on the African continent. 
Against the backdrop of a turbulent world economy, a 
focus on disciplined cost management, innovation and the 
efficient delivery of large projects, the company is well 
placed to withstand the downturns of the economy and 
leverage the upswings and is well positioned to respond to 
growth in demand when the economy expands.  ■

outlook
2016

outlook
2016
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“2016 may be less daunting than we 
thought” Paolo Trinchero, CEO, Southern African Institute of Steel Construction (SAISC)

“2016 a year of focus and consolidation” 
Quintin Booysen, Marketing and Sales Manager, Pan Mixers South Africa (PMSA)

“Continuous growth for LSFB”  

Chris Smith, CEO, Razorbill – a leader in the design, manufacture and construction of light steel frame 

buildings (LSFB)

T
he steel industry, like most others, is dependent on 
the health of the economy - so 2016 is expected to 
be a challenging year for the steel construction 
industry for the following reasons:

 
- GDP is expected to be below 1.9% for 2016, this is  
 negative for steel consumption in all sectors.
- The commodity cycle is expected to remain under  
 pressure for some time which translates into less   
 mining and oil and gas projects.
- Less money will be available for capital expenditure  
 across all sectors in South and Southern Africa.
- Government coffers are under pressure so the long  
 awaited NDP is likely to be delayed further and there  
 are no large projects on the horizon.
- Competition for every project is expected to increase  
 further in 2016.
- Excess capacity in the Chinese steel sector is causing  
 havoc across the primary steel industry around the world.
 
However, there are some positives amongst all these 
challenges: 
- Government, business and labour are working together  
 to address some of the many problems in the industry.

- Efforts are being made  
 to prioritise government  
 projects but    
 implementation will still  
 take time.
- The renewable energy   
 sector has shown that   
 private sector funding   
 can achieve a great deal  
 and this could be   
 extended to other   
 projects across the   
 southern African region.
- Investment in smaller   
 infrastructure should   
 keep ticking along prior to the elections in the first   
 quarter of next year.
 
My outlook for 2016 depends on how we as an industry 
are going to respond to these challenges. We have 
competent companies and people who, I am confident,  
will rise to the occasion - and we may just find that 2016 
proves to be less daunting than we thought, although it is 
still best to be prepared.  ■

T
he decline in social housing and infrastructure 
projects over the past year has put some strain on 
several businesses operating in this sector. 
However, demand in other SADC countries has 

offset this decline. Several African countries have vibrant 
projects with a long term vision and which are not affected 
by the current downturn of world economies. Razorbill has 
secured several of these projects outside the borders of 
South Africa.

2016 – outlook 
The current economic situation in South Africa and abroad 
is depressing the mining and construction industries. The 
LSFB market however, has the advantage in that it has 
showed continuous steady growth. The main drivers for 
this contined growth are:

Major environmental awareness amongst consumers;•	
Increased electricity costs;•	
Increased corporate environmental responsibility;•	
Government’s Presidential Infrastructure Coordinating  •	

 Committee (PICC) directive to use Innovative Building  
 Technology (IBT) in 60% of all new infrastructure   
 projects – especially schools and clinics.

These factors will support the continuous growth of the 
LSFB market in the coming year. 

In addition, the forthcoming 
municipal elections are also 
expected to result in an 
additional upturn, and the 
requirement for more 
environmentally friendly 
building systems will receive 
an increasing demand from 
the general public and 
government sectors. 

Training will receive 
significant attention, 
focussing on how IBTs will 
provide sustainable jobs and skills development. 

I n this regard Razorbill has entered into partnerships with 
newly established companies and has put in place working 
relationships with accredited training providers to compile 
and accredit South African Qualifications Authority (SAQA) 
courses which will also be utilised in several other countries.

Razorbill has also established several companies in the 
SADC region where capacity is installed and in which a 
number of projects have already been procured for the 
coming year.  ■

On 2015
The start to 2015 was fantastic; our order book was full 
and client sentiment was positive. The general feeling in 
industry was also positive. By April things had changed 
significantly across most industrial sectors: discussions 
with leading earthmoving equipment manufacturers and 
other sectors revealed sales drops of 50%, rising to 90% 
in some cases. 

However, in the precast sector we were fortunate to not 
have such large declines. Clients who have always done 
well were still investing, although looking for new 
technology and added features especially for lowering 
labour costs. By August the negative trends had  
reduced somewhat and the year ended with a more 
positive outlook. 

2016 – outlook 
2016 will no doubt be a challenging year. Companies will 
need liquidity to deal with any continued downturn in 2016, 
as well as find more efficient ways of doing business, from 
marketing to production methods. For PMSA 2016 will be 
a year of focus and consolidation. 

On sustainability: more effective curing of concrete 
products means lowering a company’s CO2 footprint 
through optimised use of cement. Customers using full 

curing solutions have reduced cement usage by up to 30% 
resulting in significant savings for the operation. 

On operations in Africa: Nigeria, Ethiopia and certain other 
economies show great promise for growth, however 
foreign currency remains an issue in these countries so 
they struggle to import needed goods for the construction 
sector. To combat this companies need to broaden their 
marketing and sales focus and ensure they capture some 
of the Africa expansion and infrastructure projects as Africa 
moves towards becoming a more industrialised continent. 
2016 will be tough, but companies looking beyond the 
challenges, putting the customer first, offering solutions  
will be successful.

outlook
2016

outlook
2016
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Main contractor confidence drops six 
points in 4Q2015: FNB

The confidence of main contractors fell to 39 index 
points in the fourth quarter of 2015 (4Q2015), from 
45 in 3Q2015. The lower confidence was largely 
due to a sharp deterioration in the confidence of 

non-residential contractors. 

This is according to John Loos, Property Economist at 
FNB, commenting on the publication of the latest FNB/
BER Building Confidence Index.

The overall Index however, regained some ground rising 
by four points to 48 in 4Q2015. Four out of the six sub-
sectors surveyed recorded higher confidence, led by 
retailers of hardware material. 

“The survey reveals that non-residential building activity 
fell sharply during the quarter, leading to an uptick in 
competition,” said Loos. “Although there are areas where 
non-residential building activity remains robust, in general, 
underlying conditions have worsened noticeably over the 
last 12 months.” 

However, in contrast to this residential building activity 
rose markedly. “The residential building sector has 
outperformed the non-residential market in terms of 
building activity over the past few quarters, but now the 
gap is much more noticeable,” said Loos. “Although still 
subdued, the pace of growth in residential building activity 
has definitely accelerated in Q4.”

Residential sub-contractors are performing better than 
their non-residential counterparts in terms of activity and 
profitability. In all, building sub-contractor confidence shed 
five points to register an index level of 51.

After falling to 37 in 3Q2015, confidence of hardware 
retailers gained 24 points to register an index level of 61. 

“Hardware retailer sales likely benefited from the rise in 
residential building activity during the quarter, however, 
continued informal building activity as well as the building 
renovations market may also have lifted sales,” according 
to Loos. Confidence of wholesalers of building material – 
which is not included in the index – also rose on the back 
of a sharp spike in sales.

The rise in hardware sales and the improvement in 
residential building is yet to meaningfully filter through to 
manufacturers of building materials. Although production 
and manufacturing sales increased, it was still from 
relatively weak levels. As a result confidence, although five 
points higher remained low at 31 index points.

According to the survey, growth in activity at the start of 
the building pipeline was restrained. Even though the 
confidence of architects and quantity surveyors edged 
higher, by 1 and 5 index points respectively, the underlying 
activity indicators remained largely unchanged at relatively 
low levels. “The muted growth in architect and quantity 
surveyor activity along with an environment of higher 
interest rates may cause the current improvement in 
residential building to stall and further depress the non-
residential market” remarked Loos.

Despite the improvement in this quarter, the outlook for the 
sector remains uncertain. “Although there is evidence to 
suggest that the residential market should continue to grow, 
albeit modestly, a faster than expected rise in interest rates 
may cause this to stall. In addition, pressure on consumers 
may weigh on hardware retailers while the weak growth in 
architect and quantity surveyor activity could see non-
residential building activity remain low” said Loos.  ■

O
u

tl
o

o
k

 f
o

r 
th

e
 c

o
n

s
tr

u
c

ti
o

n
 s

e
c

to
r 

in
 2

0
1

6

“New models for the construction  
industry in 2016” Richard Leiter, Executive Director, FAW Vehicle Manufacturers SA 

Through these discussions the inclusion of contractors in 
the BEPEC is now becoming a reality.

In this regard, the CIDB compiled a short survey 
questionnaire requiring information as to whether MBSA/
MBA members will be interested in joining the BEPEC. It is 
also the desire of the CIDB and the DTI that emerging 
contractors will also have opportunities in this regard.
 
The results of the survey are expected to be made 
available early in 2016.
 
To find out more about the BEPEC visit http://bepec.co.za

On 2015
Local sales of commercial vehicles decreased significantly 
in 2015 compared to 2014. This had an impact on 
business confidence regarding any imminent upward 
growth trend manifesting in the near future. 

However, adversity provides opportunity, and FAW 
continued its competitive drive throughout 2015 towards 
providing a growing range of affordable, reliable and low 
cost-of-operation vehicles.
 
2016 outlook 
Industry-wide growth will come from both private and 
Government projects. FAW believes there is enough 
evidence for continued opportunities in this sector.

The company will maintain focus on the construction 
industry as one of its most important customer segments. 
We have enjoyed good support for our durable range of 
mixers and tippers. Our newest introduction launched last 
year (2015), the all rounder FAW 8.140FD, enjoyed strong 
uptake from the construction industry. In line with our ethos 
of listening to our customers’ needs, we will be introducing 
further models specific to the construction industry this 
year (2016).

FAW Vehicle Manufacturers 
SA invested heavily in the 
period 2012 to 2015 in the 
Coega-based plant for 
which the initial investment 
exceeded R600 million. In 
2016 FAW SA will continue 
to invest not only in bringing 
new products to market, but 
also in the equally important 
business of service and 
support. Our planned 
investments will cover all 
aspects of our business, 
including after sales, parts 
and service infrastructure; business processes  
and training.

On operations abroad and planned expansion into Africa 
and overseas:
China FAW Group Corporation (global) and FAW  
Vehicle Manufacturers SA, together continue to  
support the brand’s expansion into Africa, and plans to 
increase the volume of exports to Southern and Eastern 
African countries.  ■

from page  5

Source: BER, Stellenbosch University

East Cape MBA

outlook
2016


